
What’s basic about

Membership?

There’s nothing difficult about recruiting
members into a service club. Who is a
prospective member? When growing
Ruritan, we often over look those closest
to us. Don’t be hesitant to share the
Ruritan opportunity with the “special”
people in our lives. They are waiting to be
asked – by YOU!

 Friends – old and new friends, worship
& work friends, childhood friends,
friends from along the way.

 Relatives – children, grand-children,
parents, aunts, uncles, cousins, nieces,
and nephews.

 Associates – teachers, principals,
bankers, pastors, store managers and
owners, insurance agents

 Neighbors – next door neighbors, back
door neighbors, down-the-street
neighbors, across town neighbors, old
neighbors, new neighbors.

Follow these simple steps

Use the examples and you’ll be on your way
to growing your club. Focus your efforts on

the basics of membership – Action, Balance,
Commitment, Dedication and Service.

ACTION – Seek out prospects and ask them
to join. Give back to them the opportunity
you received when you were asked to join
Ruritan.

BALANCE – Recruit people with a variety of
occupations and backgrounds into your club.
Diversity among members will keep the club
fresh and interesting

COMMITMENT – Be committed, consistent
in your recruiting.

DEDICATION – Only dedication and focus to
the task at hand will ensure success in
recruiting and growth for your club.

SERVICE – New members benefit everyone -
other members, the club, the community.

Working together, people from diverse
backgrounds create a special environment by
sharing what they know to grow in Ruritan
for a sense of pride and community
ownership.
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